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International Commercial Agreements A Primer On Drafting Negotiating And
Resolving Disputes
Despite the continuing inter-government cooperation over the regulation of international commerce, significant crosscountry differences persist in areas such as merger control, notification to authorities, and remedies deemed appropriate
for antitrust enforcement. Accordingly, companies must be aware of the rules that apply in the countries in which they do
business. This fourth edition of the Kintner-Joelson classic International Antitrust Primerprovides a thorough update of the
status of competition regulation in a number of key jurisdictions, including up-to-date case law involving the technology
giants Google, Microsoft, Amazon, Apple, and Facebook. Coverage focuses on the European Union and the United
States — which continue to be foremost in the enforcement and refinement of comprehensive competition laws — but also
takes into account the vast strides that are being made elsewhere, with chapters on South Korea, Japan, and India, as
well as a chapter on the United Kingdom with a section on the post-Brexit implications. The book provides essential
guidance on such issues of concern to business persons and their counsel as the following: • intellectual property rights;
• extent and kind of criminal sanctions; • extraterritorial reach; • mergers and acquisitions; • level and type of
enforcement activity; • effects of national foreign or domestic policy; • permissible cooperation among competitors; and •
public procurement. Business persons, government officials, students, lawyers, and others who have been relying on this
preeminent resource for years will greatly appreciate this thoroughly updated edition. There is nothing else that so lucidly
and helpfully explains competition law for those who require a working knowledge of the subject to proceed confidently in
their day-to-day work.
International Commercial Arbitration is an authoritative 4,250 page treatise, in three volumes, providing the most
comprehensive commentary and analysis, on all aspects of the international commercial arbitration process that is
available. The Third Edition of International Commercial Arbitration has been comprehensively revised, expanded and
updated, To include all legislative, judicial and arbitral authorities, and other materials in the field of international
arbitration prior to June 2020. It also includes expanded treatment of annulment, recognition of awards, counsel ethics,
arbitrator independence and impartiality and applicable law. The revised 4,250 page text contains references to more
than 20,000 cases, awards and other authorities and will enhance the treatise’s position as the world’s leading work on
international arbitration. The first and second editions of International Commercial Arbitration have been routinely relied
on by courts and arbitral tribunals around the world ((including the highest courts of the United States, United Kingdom,
Singapore, India, Hong Kong, New Zealand, Australia, the Netherlands and Canada) and international arbitral tribunals
(including ICC, SIAC, LCIA, AAA, ICSID, SCC and PCA), e.g.: U.S. Supreme Court – GE Energy Power Conversion
France SAS, Corp. v. Outokumpu Stainless USA, LLC, 590 U.S. - (U.S. S.Ct. 2020); BG Group plc v. Republic of
Argentina, 572 U.S. 25 (U.S. S.Ct. 2014); Canadian Supreme Court – Uber v. Heller, 2020 SCC 16 (Canadian S.Ct.);
Yugraneft Corp. v. Rexx Mgt Corp., [2010] 1 R.C.S. 649, 661 (Canadian S.Ct.); U.K. Supreme Court – Jivraj v. Hashwani
[2011] UKSC 40, ¶78 (U.K. S.Ct.); Dallah Real Estate & Tourism Holding Co. v. Ministry of Religious Affairs, Gov’t of
Pakistan [2010] UKSC 46 (U.K. S.Ct.); Swiss Federal Tribunal – Judgment of 25 September 2014, DFT 5A_165/2014
(Swiss Fed. Trib.); Indian Supreme Court – Bharat Aluminium v. Kaiser Aluminium, C.A. No. 7019/2005, ¶¶138-39, 142,
148-49 (Indian S.Ct. 2012); Singapore Court of Appeal – Rakna Arakshaka Lanka Ltd v. Avant Garde Maritime Servs.
Ltd, [2019] 2 SLR 131 (Singapore Ct. App.); PT Perusahaan Gas Negara (Persero) TBK v. CRW Joint Operation, [2015]
SGCA 30 (Singapore Ct. App.); Larsen Oil & Gas Pte Ltd v. Petroprod Ltd, [2011] SGCA 21, ¶19 (Singapore Ct. App.);
Australian Federal Court – Hancock Prospecting Pty Ltd v. Rinehart, [2017] FCAFC 170 (Australian Fed. Ct.); Hague
Court of Appeal – Judgment of 18 February 2020, Case No. 200.197.079/01 (Hague Gerechtshof); Arbitral Tribunals –
Lao Holdings NV v. Lao People's Democratic Republic I, Award in ICSID Case No. ARB(AF)/12/6, 6 August 2019; Gold
Reserve Inc. v. Bolivarian Republic of Venezuela, Decision regarding the Claimant’s and the Respondent’s Requests
for Corrections, ICSID Case No. ARB(AF)/09/1, 15 December 2014; Total SA v. The Argentine Republic, Decision on
Stay of Enforcement of the Award, ICSID Case No. ARB/04/01, 4 December 2014; Millicom Int'l Operations B.V. v.
Republic of Senegal, Decision on Jurisdiction of the Arbitral Tribunal, ICSID Case No. ARB/08/20, 16 July 2010; Lemire
v. Ukraine, Dissenting Opinion of Jürgen Voss, ICSID Case No. ARB/06/18, 1 March 2011.
International Arbitration and Forum Selection Agreements: Drafting and Enforcing is a concise, practical primer on the
fundamentals of drafting and enforcing international arbitration agreements and other dispute resolution clauses. Drawing
on a wealth of practical experience and academic analysis by one of the world’s leading authorities on international
arbitration and litigation, this extensively revised and expanded sixth edition provides model arbitration and forum
selection clauses for international contracts and explains the advantages and disadvantages of different approaches to
reducing the risks inherent in cross-border transactions. The book is an essential resource for any international
practitioner or corporate counsel engaged in international matters. Key Features include: Discussion of practical reasons
for international arbitration and forum selection clauses Uncomplicated and practical guidance on drafting international
arbitration and forum selection clauses Do's and Don't's for drafting Model international arbitration and forum selection
clauses that permit efficient and effective dispute resolution Nearly 100 different model provisions Ad hoc versus
institutional arbitration clauses Overview of leading arbitral institutions (including ICC, SIAC, ICDR/AAA, LCIA, HKIAC,
PCA, ICSID, WIPO, VIAC, DIS, NAI and CRCICA) Overview of advantages and disadvantages of leading arbitral seats
Forum selection clauses for national and international courts Multi-tier dispute resolution provisions Optional provisions
for international arbitration and forum selection clauses (including arbitrator selection, arbitral procedure, costs of
arbitration, provisional measures, waiver of annulment and currency of award) Discussion of pathological arbitration
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clauses and commonly-encountered defects And covers: Updated extensively to address developments through January
2021 New materials covering international courts and choice-of-law provisions Key reference materials in easy-to-use
appendices About the author: Gary B. Born is one of the world’s leading authorities on international arbitration and
litigation. He has practiced extensively in both fields in Europe, the United States, and Asia. He is the author of
International Commercial Arbitration (Kluwer Law International 3rd ed. 2021), International Arbitration: Law and Practice
(Kluwer Law International 2nd ed. 2016), International Commercial Arbitration: Cases and Materials (Aspen 2nd ed.
2015) and International Civil Litigation in United States Courts (Aspen 6th ed. 2018).
Drafting an international contract can be a risky business. Yet with the increasing globalization of markets, these crossborder contracts are becoming a common practice for most traders, as well as for the lawyers assisting them. At the
same time, international contracts remain a difficult and mysterious subject for business people as well as their lawyers.
In his new book, Drafting and Negotiating International Commercial Contracts, Professor Fabio Bortolotti, a worldrenowned expert on contract law, clarifies the issues surrounding these contracts and provides solutions to the thorny
problems they raise: choice of the applicable law choice of jurisdiction international arbitration the use of more
international drafting techniques hardship, force majeure and liquidated damages As an added feature, this volume
provides insights into the basic requirements of a well-drafted contract and analyzes in depth the negotiating process. It
concludes with incisive commentary on the model contracts developed by the International Chamber of Commerce.
Lawyers and other legal professionals will find in these pages the tools they need to ensure their contracts meet the
requirements of a globalized world.
States reject inequality when they choose to ratify the International Covenant on Economic, Social and Cultural Rights
(ICESCR), but to date the ICESCR has not yet figured prominently in the policy calculus behind States' international
economic decisions. This book responds to the modern challenge of operationalizing the ICESCR, particularly in the
context of States' decisions within international trade, finance, and investment. Differentiating between public policy
mechanisms and institutional functional mandates in the international trade, finance, and investment systems, this book
shows legal and policy gateways for States to feasibly translate their fundamental duties to respect, protect, and fulfil
economic, social and cultural rights into their trade, finance, and investment commitments, agreements, and contracts. It
approaches the problem of harmonizing social protection objectives under the ICESCR with a State's international
economic treaty obligations, from the designing and interpreting international treaty texts, up to the institutional
monitoring and empirical analysis of ICESCR compliance. In examining public policy options, the book takes into account
around five decades of States' implementation of social protection commitments under the ICESCR; its normative
evolution through the UN Committee on Economic, Social and Cultural Rights, and the Committee's expanded factfinding and adjudicative competences under the Optional Protocol to the ICESCR; as well as the critical, dialectical, and
deliberative roles of diverse functional interpretive communities within international trade, finance, and investment law.
Ultimately, the book shoes how States' ICESCR commitments operate as the normative foundation of their trade,
finance, and investment decisions.
This 2007 book assists lawyers in navigating the procedures and strategies in enforcing foreign judgments.
Disk contains forms from the printed text in WordPerfect 5.1 format.
This book shows how, with the increasing interaction between jurisdictions spearheaded by globalization, it is gradually becoming
impossible to confine transactions to a single jurisdiction. Presented in the form of a compendium of essays by eminent academics
and practitioners in the field, it provides a detailed overview of private, international law practice in South Asian nations,
addressing contemporary discourse within this knowledge domain. Conflict of laws/private international law arises from the
universal acknowledgment that it is difficult to govern human transactions solely by the local law. The research presented
addresses the three major threads of private international law – jurisdiction, choice of law and enforcement – within each of the
South Asian countries in the areas of family law and commercial law. The research in family law domain includes traditional areas
such as marriage, divorce and maintenance, as well as some of the contemporary concerns in this region – inter-country child
retrieval, surrogacy, and the country statement on accession to the Hague Conventions related to this domain. In commercial law
the research explores the concerns raised with regard to choice of law issues in transnational contracts, and also enforcement of
foreign judgment/arbitral awards in the nations of this region.
Drawing on international, transnational, and comparative legal scholarship, The Law and Policy of New Eurasian Regionalization:
Economic Integration, Trade, and Investment in the Post-Soviet and Greater Eurasian Space, additionally offers the insights of a
plethora of leading international scholars in economics, institutional theory, area studies, international relations, global political
economy, political science, and sociology. The contributors come from four corners of the globe, including Asia, Europe, and North
America.
International and Foreign Legal Research: A Coursebook, second edition by Hoffman and Rumsey, now in a second edition, is
designed for classes in foreign and international legal research. Topics covered in the book range from treaty research to chapters
on particular subjects of international law. Coverage also includes chapters on researching foreign and comparative law as well as
major international organizations, including the UN and the EU.

This book focuses on the private dimensions of international trade, and specifically on its contractual aspects. Its focus
reflects the reality of the day-to-day business of international trade, which is primarily an undertaking between two private
businesses based on a contract drafted and negotiated between the two contracting parties for performance by them with
occasional third-party assistance. The work is organized so that the user can read or skip various topics as needed rather
than having to read cover-to-cover.
This book offers a comprehensive discussion of international hospitality business. The practical discussion of
international hospitality operations—management concepts and skills—offers information directly applicable to your daily
operations. You'll find a complete analysis of the complex issues hospitality managers face when they are assigned
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overseas, including international hospitality firms' policies regarding development strategy, organizational structure,
marketing, finance and accounting, and human resource management.
No lawyer involved in international transactions can afford to ignore this authoritative guide to planning and drafting
international arbitration agreements and forum selection clauses. It includes clear, practical explanations of the
advantages and disadvantages of different forms of dispute resolution provisions, and detailed discussion of all elements
of drafting arbitration and choice-of-court clauses. The primer includes scores of revised model arbitration and forum
selection clauses, providing precise wording for use in a wide range of commercial contexts. It is designed for easy
reference and use by both general practitioners and specialists. Each model clause is thoroughly annotated, including
with reference to relevant scholarship and jurisprudence. The primer is authored by Gary B. Born, one of the world's preeminent authorities on international commercial arbitration and litigation. He is the author of International Commercial
Arbitration (2d ed. 2001) and International Civil Litigation in U.S. Courts (3d ed. 2000), and a leading international
arbitration practitioner. He has brought a wealth of practical experience and academic achievement together to produce a
practical, authoritative guide to drafting and planning international arbitration and forum selection agreements. This
second edition, extensively updated and revised, includes such features as the following: scores of sample arbitration
and forum selection clauses, including leading institutional arbitration clauses, ad hoc clauses and comprehensive
guidance on drafting individualized clauses; sample language relating to discovery, language, arbitrators' qualifications,
confidentiality, waivers of immunity, interim relief, fast-track procedures, costs, consent to service of process, and other
commonly-used provisions; descriptions of all leading international arbitration institutions (ICC, LCIA, AAA, ICSID) and
most major regional arbitration institutions, including commentary on individual characteristics of each institution;
practically-oriented discussions of the importance of the arbitral seat, means of selecting arbitrators, language, and other
key issues; detailed guidance on drafting choice-of-law clauses (including samples) and their role in dispute resolution;
and practical analysis of enforcement of international arbitration and forum selection agreements, as well as national
court judgments and international arbitral awards, under leading conventions and national laws. An appendix contains
texts of the New York and European Conventions and the UNCITRAL Model Law, as well as arbitration rules of leading
arbitral institutions. Designed for easy reference and use by both general practitioners and specialists, the book is
required for any international practitioner or corporate counsel engaged in international matters. ADVANCE REVIEWS
OF THE SECOND EDITION "An excellent work by one of the world's leading arbitration authorities and practitioners.
This comprehensive review of international arbitration is bound to become essential reading for students and
practitioners alike, especially for anyone drafting arbitration clauses." Roberto Danino, Secretary General of the
International Centre for Settlement of Investment Disputes (ICSID) "Gary Born's new edition of this classic work covers
everything a drafter of dispute resolution clauses needs to consider, with useful model clauses, and is up to the minute
on all recent developments." James H. Carter, Chairman of the Board, American Arbitration Association "Many books are
devoted to the subject of international arbitration, but this is one of the few which stand out as particularly valuable due to
U.S. exports of financial, entertainment, architectural, accounting, computer, and other services have more than doubled
in the last seven years. Specifically addressing the needs of service exporters, this book covers issues such as marketing
services vs. merchandise, market research, export financing, international payments, breaking trade barriers, and more.
Also included is a series of 20 industry-specific articles that give the how-to and where-to for exporting specific services.
Foreign direct investment in the natural resource industries is fostered through the signing of concession agreements
between the host State and the investor. However, such concessions are susceptible to alteration by the host State,
meaning that many investors now require the insertion of stabilization clauses. These are provisions that require the host
State to agree that they will not take any administrative or legislative action that would adversely affect the rights of the
investor. Arguing that it is necessary to have some form of flexibility in concession agreements while still offering
protection of the legitimate expectations of the investor, Resource Nationalism in International Investment Law proposes
the insertion of renegotiation clauses in order to foster flexible relationships between the investor and the host State.
Such clauses bind the parties to renegotiate the terms of the contract, in good faith, when prevailing circumstances
change. However these clauses can also prove problematic for both State and investor due to their rigidity. Using Zambia
as a case study, it highlights the limitations of the efficient breach theory to emphasise the need for contractual flexibility.
This book examines the treatment of joint ventures (JVs) in EU Competition Law, and at the same time provides a
comparison with US law. It starts with an analysis of the rather elusive concept of JV, encompassing both concentrative
JVs (subject to merger control) and non-concentrative JVs. Although focused on possible definitions of joint ventures in
terms of competition law, it also includes a broader perspective (going beyond competition law) on the different legal
models of structuring cooperation links between undertakings. At the core of the book is an attempt to build an analytical
model for the assessment of JVs in terms of antitrust law, especially as regards Article 101 of the TFEU. The analytical
model used proposes a set of sequential analytical levels, taking into account structural factors and specific factors
related to the main constituent elements of the functional programmes of JVs. The model is applied to a substantive
assessment of four main types of JVs identified on the basis of their prevailing economic function: research and
development JVs; production JVs; commercialization JVs; and purchasing JVs. Also covered are particular situations of
joint ownership of undertakings falling short of joint control. In the concluding part of the book recent developments in JV
antitrust law are put into context within the wider reform of EU Competition Law. The book is also comprehensively
updated with the latest developments concerning the reform of the EU framework of horizontal cooperation between
undertakings that took place at the end of 2010.
Rau Sherman, and Peppet's casebook provides detailed information on arbitration. The casebook provides the tools for
fast, easy, on-point research. Part of the University Casebook Series®, it includes selected cases designed to illustrate
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the development of a body of law on a particular subject. Text and explanatory materials designed for law study
accompany the cases.
Compiled by leading international trade law practitioners and academics from across the globe, this volume provides
legal and business communities with information, knowledge and an understanding of recent developments in
international trade, business and international commercial arbitration. Scholarly in style, this volume contributes to the
discussions surrounding the developments whilst being informative and of practical use to the business community and
lawyers. Covering the areas of international trade and business law, arbitration law, foreign law and comparative law,
with one section devoted to the Willem C. Vis International Commercial Arbitration Moot, it contains: leading articles
comments case notes book reviews. International Trade and Business Law Review is an invaluable resource for postgraduate students and business and legal professionals, primarily studying and working in the UK, USA and Australia.
Although negotiation still lies at the heart of international commercial agreements, much of the detail has migrated to the
Internet and has become part of electronic commerce. This incomparable one-volume work??now in its sixth
edition??with its deeply informed emphasis on both the face-to-face and electronic components of setting up and
performing an international commercial agreement, stands alone among contract drafting guides and has proven its
enduring worth. Following its established highly practical format, the book’s much-appreciated precise information on a
wide variety of issues??including those pertaining to intellectual property, alternative dispute resolution, and regional
differences??is of course still here in this new edition. There is new and updated material on such matters as the
following: • the need for contract drafters to understand and to use the concepts of “standardization” (i.e., the work of the
International Organization for Standardization (ISO) as a contract drafting tool); • new developments and technical
progress in e-commerce; • new developments in artificial intelligence in contract drafting; • the possible use of electronic
currencies such as Bitcoin as a payment device; • foreign direct investment; • special considerations inherent in drafting
licensing agreements; • online dispute resolution including the innovations referred to as the “robot” arbitrator; •
changes in the arbitration rules of major international organizations; and • assessment of possible future trends in
international commercial arrangements. Each chapter provides numerous references to additional sources, including a
large number of websites. Materials from and citations to appropriate literature in languages other than English are also
included. In its recognition that a business executive entering into an international commercial transaction is mainly
interested in drafting an agreement that satisfies all of the parties and that will be performed as promised, this superb
guide will immeasurably assist any lawyer or business executive to plan and carry out individual transactions even when
that person is not interested in a full-blown understanding of the entire landscape of international contracts. Business
executives who are not lawyers will find that this book gives them the understanding and perspective necessary to work
effectively with the legal experts.
Legal Reasoning, Research, and Writing for International Graduate Students, Fifth Edition, helps international students
understand and approach legal reasoning and writing the way law students and attorneys do in the United States. With
concise and clear text, Professor Nedzel introduces the unique and important features of the American legal system and
American law schools. Using clear instruction, examples, visual aids, and practice exercises, she teaches practical
lawyering skills with sensitivity to the challenges of ESL students. New to the Fifth Edition: Streamlined presentation
makes the material even more accessible. Chapters are short, direct, and to the point. Five chapters on reasoning and
writing, including exam skills, office memos, and rewriting. Full chapters on contract drafting and scholarly writing. New
flowcharts provide a concise, visual overview for each chapter. Citation coverage updated to new 21st edition of The
Bluebook. Simplified examples and exercises. Three thoroughly revised chapters on legal research, including non-fee
legal research and technological changes in the practice of U.S. law. Professors and student will benefit from:
Comparative perspective informs readers about the unique features of American law as compared to civil law, Islamic
law, and Asian traditions. Explanations of practical skills assume no former knowledge of the American legal system.
U.S. law school necessary skills explained immediately: case briefing, creating a course outline, time management,
reading citations, and writing answers to hypothetical exam questions. Short, lucid chapters that reiterate major points to
aid comprehension. Clear introductions to writing hypothetical-based exams, legal memoranda, contract drafting and
scholarly writing. An integrated approach to proper citation format, with explanation and instruction provided in context.
Discussion of plagiarism and U.S. law school honor codes. Practical skill-building exercises in each chapter. Research
exercises are primarily Internet-based Charts and summaries that are useful learning aids and reference tools
Almost 80% of CEOs say that their organization must get better at managing external relationships. According to The
Economist, one of the major reasons why so many relationships end in disappointment is that most organizations 'are not
very good at contracting'. This ground-breaking title from leading authority IACCM (International Association for Contract
and Commercial Management) represents the collective wisdom and experience of Contract, Legal and Commercial
experts from some of the world’s leading companies to define how to partner for performance. This practical guidance is
designed to support practitioners through the contract lifecycle and to give both ‘supply’ and ‘buy’ perspectives, leading
to a more consistent approach and language that supports greater efficiency and effectiveness. Within the five phases
described in this book (Initiate, Bid, Development, Negotiate and Manage), readers will find invaluable guidance on the
whole lifecycle with insights to finance, law and negotiation, together with dispute resolution, change control and risk
management. This title is the official IACCM operational guidance and fully supports and aligns with the course modules
for Certification.
Well-known since its first edition for its lucid explanation of the important concepts affecting international commercial
agreements in terms that a lawyer or business executive new to the field can understand and use - rather than the legal
jargon of experts talking to other experts - this incomparable work provides basic, precise information on setting up and
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performing international trade transactions. Its focus reflects the reality of the day-to-day business of international trade,
which is primarily an undertaking between two private businesses based on a contract drafted and negotiated between
the two parties for performance by them with occasional third-party assistance.Reinforcing the book's concentration on
the private dimensions of international trade, and more precisely on the contractual aspects of that trade, the Fourth
Edition extends its coverage to the newest growing dimensions of the field, with new chapters on intellectual property,
international electronic commerce, etc
The numerous arbitral regimes around the world differ in subtle yet complex ways. These variations can have a profound
effect on the procedural rights and obligations of the parties. Broadly speaking, the choice of regime will impact the way
in which an arbitration is conducted; its duration and expense; the outcome of the dispute; and the ultimate enforceability
of the award. To inform the parties’ choice, this book is the first to deal specifically and in depth with a broad range of
institutional and ad hoc arbitration rules on a comparative basis. It provides a practical guide to the rules in one book—a
one-stop shop—from a distinctly “rule” and “guide” point of view. This book has its genesis in the authors’ experience as
practitioners and educators in international commercial and investor-state arbitration—and as advisers to, and trainers for,
arbitral institutions, arbitrators, judges and government officials around the world. This comprehensive, descriptive and
analytical “road map” covers the broad range of issues addressed in nine representative major sets of arbitration rules.
The authors detail the distinct ways in which rules governing such important issues as the following may differ among the
various arbitral regimes: the governance structure and role of the administering institutions in the arbitration, including
case management and administrative support; the critical and recommended issues to be established in the agreement
to arbitrate, such as the place of arbitration and the governing law among others; the requirements and best practices for
starting the arbitration on the right foot; the procedures for selecting, appointing and challenging arbitrators; the impact of
the initial procedural conference on the proceedings; the rules on presenting the case in chief: written submissions,
documentary evidence, witness and expert testimony and more; the costs and fees of leading institutions; the procedures
and standards for award scrutiny and enforceability; and a range of special and innovative procedures such as expedited
proceedings, interim relief and consolidation of proceedings. The comparative analysis is organized around the
chronological phases of an international arbitration and supported by rule comparison tables and clear explanations of
each step of the process. With this eminently practical book, contract negotiators, counsel and arbitrators can confidently
navigate any international arbitration. Thorough coverage of the applicable rules and guidelines enables parties and/or
the tribunal to design bespoke arbitration procedures based upon the various rules of leading regimes. Arbitral institutions
can survey the different approaches and identify emerging best practices in the design and drafting of arbitral regimes. All
in all, this volume is a useful guide and comprehensive framework of rules for both arbitration practitioners and users of
arbitration services, as well as for students and teachers of international arbitration.
This indispensable book offers a concise comparative introduction to international commercial arbitration (ICA). With
reference to recent case law from leading jurisdictions and up-to-date rules revisions, International Commercial
Arbitration offers a thorough overview of the issues raised in arbitration, from the time of drafting of the arbitration clause
to the rendering of the arbitral award and the post-award stage.
The fourth edition of International Business Law and the Legal Environment: A Transactional Approach gives business
and law students a clear understanding of the legal principles that govern international business. This book goes beyond
compliance by emphasizing how to use the law to create value and competitive advantage. DiMatteo’s transactional
approach walks students through key business transactions—from import and export, contracts, and finance to
countertrade, dispute resolution, licensing, and more—giving them both context and providing real-world applications.
More concise than previous editions, this new edition also features: • Added coverage of new technologies, such as
smart contracts, digital platforms, and blockchain technology • Discussion of businesses and sustainability, climate
change, and creating a circular economy • Greater focus on UNIDROIT Principles and a review of INCOTERMS 2020 •
Expansion of common carrier coverage to include CMI trucking and CMR railway conventions • International perspective
and use of a variety of national and international law materials • Great coverage of EU substantive law Upper-level
undergraduate and postgraduate students of business law and international business will appreciate DiMatteo’s lucid
writing style, and professionals will find this book to be a comprehensive resource. Online resources include an
instructor’s manual, PowerPoint slides, test bank, and other tools to provide additional support for students and
instructors.
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